Sales Manager – Audiovisual Systems
Location: Telmaco HQ – Halandri (Athens)
Department: Sales / Commercial
Reports to: Management
Company Overview
Telmaco is a leading systems integrator specialising in professional audiovisual, broadcast, and integrated technology solutions. The company delivers complex, high-value projects in Greece and internationally across corporate, institutional, and commercial environments.
As part of its continued growth, Telmaco is strengthening its commercial team to further develop its audiovisual systems business and expand its market presence.
The Role
Telmaco is seeking a Sales Manager – Audiovisual Systems to lead and grow its sales activities in professional AV and integrated technology projects.
This is a senior, hands-on role combining business development, key account management, and full ownership of the commercial sales cycle. The Sales Manager will work closely with Engineering, Design, and Project Management teams to deliver technically sound, competitive, and value-driven solutions to clients.
The role requires a strong understanding of professional audiovisual systems, IT and networking environments, and the ability to engage confidently with decision-makers, consultants, and technical stakeholders.
Key Responsibilities
· Develop and execute sales strategies for professional audiovisual and integrated technology solutions
· Identify, develop, and manage new business opportunities and key client accounts
· Manage the full sales cycle: prospecting, client meetings, needs analysis, solution definition, proposal coordination, negotiation, and contract closure
· Work closely with AV Design, Engineering, and Project teams to develop compliant and competitive technical and commercial proposals
· Build and maintain long-term relationships with clients, consultants, and partners
· Monitor market trends, competitive landscape, and emerging technologies
· Maintain and develop a structured sales pipeline and contribute to forecasting and reporting
· Represent Telmaco in client meetings, presentations, and industry-related activities
Skills & Qualifications
· Proven experience in sales of professional audiovisual systems or integrated technology solutions
· Strong understanding of AV, conferencing, IT, and networking-based project environments
· University degree, ideally in Engineering or a related technical field
· Ability to manage complex, solution-based sales rather than product-only transactions
· Strong communication, negotiation, and presentation skills
· Commercial mindset with a structured, professional approach to sales
· Ability to work independently while collaborating effectively with technical and project teams
· Very good command of Greek and English (French is considered a strong asset)
· Willingness to travel as required
What We Offer
· Competitive remuneration package aligned with experience, including performance-based incentives
· A senior role with direct impact on company growth and market development
· Long-term career opportunity within a stable and growing organisation
· Support from experienced internal engineering and project delivery teams
· Professional working environment and involvement in high-quality, technically challenging projects
Application Process
Interested candidates are invited to submit their CV, clearly indicating the position
Sales Manager – Audiovisual Systems, to:
📩 jobs@telmaco.gr



Short Announcement:
We’re hiring – Sales Manager, Audiovisual Systems (Athens)
Telmaco is expanding its commercial team and is looking for an experienced Sales Manager – Audiovisual Systems to lead and grow its professional AV and integrated technology sales activities in Greece and internationally.
This role is suited to commercially driven professionals with a strong technical understanding of audiovisual, IT, and networking-based solutions.

